
 

 9401 Wilshire Blvd, Suite 705, Beverly Hills, CA 90212 

January 12, 2018 

Dear Partner: 

The Legion Partners Composite Index (the “LPC Index”) gross return for the fourth quarter of 2017 was 

+9.61% versus +3.34% for the Russell 2000 Total Return Index (“R2K TR Index”).  For the full year the LPC 

Index gross return was +32.97% versus +14.65% for the R2K TR Index.  Since Inception on August 22, 2011, 

the LPC Index is up 345.73% gross versus 157.64% for the R2K TR Index over that same time period (see 

the attached performance tear sheets for the returns of the active components of the Composite and for 

the detailed notes and disclosures.)   

The Legion Partners’ Composite Index’s performance and its market benchmarks since inception are 

summarized in the table below: 

 2011* 2012 2013 2014 2015 2016 2017 ITD*  

LPC Index Gross 43.35% 31.83% 44.00% 6.45% -0.32% 16.09% 32.97% 345.73% 

LPC Index Net 33.69% 21.12% 34.08% 0.00% -4.34% 12.44% 29.52% 202.45% 

R2K TR 14.39% 16.35% 38.82% 4.89% -4.41% 21.31% 14.65% 157.64% 

S&P 500 TR 12.88% 15.93% 32.39% 13.69% 1.38% 11.97% 21.84% 172.43% 
* ITD is from August 22, 2011; see Notes and Disclosures 

 
For 2017, our two core funds, Legion Partners, L.P. I and Legion Partners, L.P. II were up 33.08% gross and 

41.33% gross, respectively.  Our composite index over the last year (which includes the two comingled 

funds and all our co-investment vehicles) was up 32.97% gross as our co-investments have also continued 

to perform well.   

As of December 31, 2017, our core funds had nine meaningful positions (fourteen positions in total, which 

is at the high end of our range) with exposure to five of the nine Russell 2000 sectors (producer durables, 

consumer staples, financials, consumer discretionary and technology).  Legion’s investments in the 

technology, consumer staples, producer durables and consumer discretion sectors positively impacted 

results in the fourth quarter, while our investments in the financial sector negatively impacted our results 

in the quarter.  For the full year, all sectors in which we invested had a positive impact on our performance 

while our market short negatively impacted performance. 

We’d like to bring to your attention one of our 2017 investments (in both our comingled funds and in a 

co-investment vehicle) in BroadSoft, Inc. (“BroadSoft” or the “Company”).  We first became aware of 

BroadSoft during our due diligence related to our investment in Vonage Holdings Corp. which we wrote 

about in our last quarterly letter.  Vonage uses the BroadSoft software to deliver unified communications 
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(UC) services to businesses.  The more we studied the BroadSoft software and the underlying economics 

of the business, the more we became convinced that it was a highly attractive activist opportunity. 

BroadSoft was founded in 1998 by two former engineers from Nortel.  Over the years, BroadSoft became 

the dominant provider of UC software, garnering an impressive 40% global market share.  By the time of 

our initial investment (May 26, 2017), BroadSoft had been selected and deployed by 25 of the top 30 

global telecom carriers and was deployed in 80 countries. 

The underlying BroadSoft software code base had evolved over time through a tremendous amount of 

investment and development, resulting in a software product with over 12 million lines of code (up from 

3 million lines of code in 2010).  BroadSoft was continuing to spend significant capital on research and 

development and employed 600 people in this area.  During 2016, for example, BroadSoft spent $77 

million on research and development.   

Unfortunately for BroadSoft shareholders, the pricing established for the product (a $23 upfront perpetual 

software license fee and $4/year in maintenance fees) by BroadSoft’s management generated nearly no 

economic profits.  In our view, management had been practically giving away the software to large 

customers in order to position the software as the industry standard, but had done a poor job in 

translating this market leadership into meaningful profits for shareholders.   

During our due diligence, one of our key areas of focus was to determine, for comparative purposes, how 

much BroadSoft’s competitors spent to develop their software code base.  We do not believe anyone in 

the industry had done this type of illustrative work to make a more direct evaluation of BroadSoft’s 

competitive position.  Based on our detailed work, we estimated that it would cost about $245 per 

individual phone line for a competitor to build this software at scale.  So BroadSoft’s core product (based 

on a payment stream to BroadSoft of about $60 over ten years) was priced at roughly 25% of what it 

would cost a typical UC provider to build the software internally.  It suddenly become quite apparent how 

BroadSoft had established the dominant industry position - it was giving away its software, well below its 

economic value, despite having what is widely recognized as the premier product in the space – a position 

we believe was defensible for an extended period. 

One of the reasons BroadSoft had originally adopted this strategy was that it lacked a salesforce / the 

resources to build a salesforce that would be needed to effectively sell software to enterprise customers.  

Therefore, BroadSoft decided to sell software directly to telecom carriers who would then resell the 

software to enterprises.  Unfortunately for BroadSoft, these global telecom carriers don’t have the most 

effective salesforces, and as competition in the UC space began to increase, sales for BroadSoft began to 

lag behind.  While management understood the problem, it didn’t have any viable solutions.  The 
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challenge was as follows: if BroadSoft did nothing, sales would likely continue to slow and they would lose 

market share to their more aggressive competitors; however, if BroadSoft built out its own salesforce, it 

risked upsetting its largest customers. 

As sales were slowing, the investments that BroadSoft was making in research and development had 

caused its returns on invested capital to plummet from 20% down to 2% by the time of our investment.  

It was clear to us that BroadSoft needed to quickly make some meaningful changes.  Based on our 

research, we felt that a strategic transaction would offer the best and lowest risk alternative for the 

Company, and that there would be significant M&A interest in BroadSoft from larger software companies 

or private equity buyers.  We felt that a large software company would most likely pay the highest price 

for BroadSoft if it were put up for sale. 

During 2017, we accumulated a 3% stake in BroadSoft and contacted the BroadSoft board to discuss our 

recommendation that BroadSoft should immediately initiate a strategic process seeking to sell the 

Company.  In our view, the only other acceptable course of action for shareholders, other than a sale of 

the Company, was to replace the CEO and dramatically alter the Company’s strategy.  However, we felt 

that this alternative entailed a high degree of execution risk, and thus we believed that a strategic process 

offered the best risk adjusted outcome for shareholders.  The BroadSoft board met with us to discuss our 

views on several occasions during the late summer and fall.  After we contacted the Company, a press 

report came out suggesting that the Company was already in the process of being sold.  Following the 

revelation that the Company was up for sale, we suggested two candidates for the board to appoint to 

help oversee the sale process.  During the process of getting our nominees onto the BroadSoft board, the 

Company announced that it had been acquired by Cisco Systems for $55 per share. 

Cisco was one of eleven companies that we had identified during our due diligence as the most likely 

strategic acquirers of BroadSoft.  Our investment in BroadSoft spanned only six months and generated 

strong returns for our funds and co-investment vehicle, with the stock up about 42% from our initial 

purchase price in our funds. 

As an update to our letter from last quarter, our investment in Vonage Holdings Corp. which first led us 

to BroadSoft, has continued to perform well.  Vonage’s share price gained about 25% in the fourth quarter 

of 2017 to close the year at $10.17.  Also during the fourth quarter, at our suggestion, Vonage’s board of 

directors agreed to recommend to shareholders that they eliminate Vonage’s classified board structure.  

We are excited by the significant progress Vonage has made during 2017 to grow its business, improve 

profitability and work on improving its corporate governance profile.  The best at Vonage is still to come! 
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As discussed in our last quarterly letter, Legion has been undergoing some changes and we are happy to 

announce our recent hire of Kenneth Kempf as Senior Analyst.  Ken joins the firm from Tricadia Capital 

and was previously a Senior Analyst at activist firm Relational Investors.  We are excited about having Ken 

join the firm.  At the end of January we will welcome another Senior Analyst and an Operations and 

Accountant Manager to the firm.  More information to come on these new employees in a future letter.   

We continue to identify attractive long-term investments (despite a market that continues to just move 

higher) and we are working diligently to create value through our activist engagements with existing 

portfolio companies.  Please contact us if you have any questions or an interest in making or increasing 

your investment in Legion Partners. 

 

 
Sincerely, 
 
 

        
Chris Kiper   Ted White   David Katz 
Managing Director  Managing Director  Chief Operating Officer 

 
 
 
 
 
 
 
 
This document does not offer to sell or solicit any offer to buy any securities.  It is intended for informational purposes only 
for accredited investors.  An offer may only be made by a Confidential Offering Memorandum that will be provided on request 
by Legion Partners Asset Management, LLC (“LPAM”). Important information and assumptions concerning this document 
should be reviewed carefully.  Whereas many of the thoughts expressed in this document are stated in a factual manner, the 
discussion reflects only LPAM’s beliefs about the securities markets in which it intends to invest the assets of the fund. The 
information in this document is prepared as of its date, and may be different as of the date you review it. LPAM undertakes 
no obligation to revise or update any statement in this document for any reason. The investment objectives and methods 
summarized herein represent LPAM’s current intentions. Nevertheless, depending on conditions and trends in securities 
markets and the economy generally, LPAM may pursue any objectives, employ any techniques or purchase any type of security 
that it considers appropriate and in the best interests of the fund, consistent with the terms of the fund’s Offering Documents.  
This document is intended only for the recipient and should not be copied or distributed to any other party. 



Annualized

2011
1

2012 2013 2014 2015 2016 2017 ITD
1

Return
1

Legion Composite Gross
2

43.35% 31.83% 44.00% 6.45% -0.32% 16.09% 32.97% 345.73% 26.47%

Legion Composite Net
3

33.69% 21.12% 34.08% 0.00% -4.34% 12.44% 29.52% 202.45% 18.99%

Russell 2000 TR 14.39% 16.35% 38.82% 4.89% -4.41% 21.31% 14.65% 157.64% 16.03%

S&P 500 TR 12.88% 15.93% 32.39% 13.69% 1.38% 11.97% 21.84% 172.43% 17.05%

1
 Legion Partners Composite and market indices based on Aug 22, 2011 start date; see Notes and Disclosures

2
 Dollar Weighted Gross Composite - details of active components on pages 2/3; see Notes and Disclosures

3
 Dollar Weighted Net Composite - details of active components on pages 2/3; Legion Partners L.P. I mgmt fee on drawn capital higher significantly > 2% 

in first three year due to seeding arrangement; assumes 2% mgt fee and 20% perf fee acrrued monthly for CRI, TKR and RCMT co-investments;

includes RCMT consulting fees; Fund expense information is detailed on pages 2/3; see Notes and Disclosures

The Composite performance data includes: Completed Projects: 1) Co-investment* project in CRI (8/22/11 - 4/16/12) - prior to the actual formation of Legion Partners Asset Management in April 2012, the Legion Principals identified the 

investment opportunity, developed the strategy and assisted the client with the engagement on this investment, but the client had discretion over the assets, allowing the client to handle the trading on their own desk and to have a say in 

determining the timing of both purchasing and selling the investment;  2) Co-investment* project in TKR (6/5/12 - 5/17/13) - Legion Partners identified the investment opportunity, developed the strategy and led the engagement on this 

investment, but the client had discretion over the assets, allowing the client to handle the trading on their own desk and to have a say in determining the timing of both purchasing and selling the investment;  3) Co-investment* project in RCMT 

(11/1/11 - 11/14/17) - prior to the actual formation of Legion Partners Asset Management in April 2012, the Legion Principals identified the investment opportunity, developed the strategy, led the engagement, won the proxy contest and had 

discretion over the assets;  4) Legion Partners Special Opportunities, L.P. IV (co-investment) which was launched 6/1/16 and exited 10/18/17; 5) Legion Partners Special Opportunities, L.P. VI (co-investment) which was launched 6/7/17 and 

exited 11/29/17; and 6) Legion Partners Special Opportunities, L.P. III (co-investment) which was launched 4/5/16 and exited 12/31/17; and Ongoing Projects: 1) Legion Partners, L.P. I (comingled fund) which was launched 1/2/14;  2) Legion 

Partners Special Opportunities, L.P. I which was launched 7/1/14 (4 co-investment projects to-date of which 3 are exited and the 4th launched 12/15/16); 3) Legion Partners, L.P. II (comingled fund) which was launched 8/1/14; 4) Legion 

Partners Special Opportunities, L.P. II (co-investment) which was launched 12/14/15; 5) Legion Partners Special Opportunities, L.P. V (co-investment) which was launched 1/30/17; 6) Legion Partners Special Opportunities, L.P. VII which was 

launched 7/31/17; and 7) Legion Partners Special Opportunities, L.P. VIII which was launched 12/13/17.  Comparison of Legion's Composite performance or the performance of any of Legion's Funds to a market index may be inappropriate 

because, among other things, the respective Legion Vehicle is not as diversified as a market index.  Each market index assumes all dividends are reinvested back into its index.  Market index returns are from the first co-investment's inception 

date 8/22/11.  Market index information was compiled from sources that Legion Partners believes are reliable.  However, Legion Partners makes no representation or guarantees about the accuracy and completeness of such information.  Unlike 

the Composite which is actively managed, draws down and returns capital over time and may maintain a cash position, an index is unmanaged and fully invested.  The comparison of the Composite's performance to these indices may be 

inappropriate because the Composite may be more or less volatile than these indices.   Russell 2000.  The Russell 2000 is a small-cap stock market index of the smallest 2,000 stocks in the Russell 3,000 Index (3,000 publicly held US companies 

representing approximately 98% of the investable US stock market).  S&P 500®. The S&P 500® is a capitalization-weighted index of 500 selected common stocks, most of which are listed on the New York Stock Exchange, chosen for market 

size, liquidity and industry group representation.  It is widely recognized as representative of the equity market in general.  

Solely for its own purpose and reliance, Legion Partners engaged KMPG to perform an agreed upon procedures engagement, which addressed the gross calculation methodologies followed, and no exceptions were reported.  This engagement 

did not constitute an audit or an attestation under the GIPS standards and no procedures were performed for periods subsequent to April, 30, 2014.  Past performance is not indicative of future returns.  The results for all years are based on 

Legion Partners' internal books and records.  Unless otherwise specified, the Composite's gross performance results reflect the return of cash from dividends from the co-investments made prior to 2014 and the retention of dividends in the 

vehicles launched in 2014 or thereafter.  Gross performance results include trading commissions.  Unless otherwise specified, the Composite's gross performance results represent the returns experienced by an investor for money invested on the 

Composite launch date (8/22/11) and allocated pro rata over time at the start date of each of the investments that are included in the Composite.  Returns experienced by individual investors may vary depending on various factors, including their 

date of investment and eligibility to receive “new issue” profits and losses.  The investment environment and market conditions may be markedly different in the future and investment returns will fluctuate in value.

An investment in the Fund involves significant risk, including the risk of loss of all or substantially all of an investor’s investment in the Fund.  No assurance can be given that the investment objectives of the Fund will be achieved.  An 

investment in the Fund is suitable only for sophisticated investors for whom such an investment does not constitute a complete investment program and who understand fully, are willing to assume, and have the financial resources necessary to 

withstand, the risks involved in the specialized investment program in which the Fund will engage. Each prospective investor is urged to consult its own advisers to determine the suitability of an investment in the Fund, and the relationship of 

such an investment to the prospective investor’s overall investment program and financial and tax position.

dkatz@legionpartners.com

NOTES AND DISCLOSURES

Interests in any of Legion Partners' investment vehicles ("Vehicles") are not offered by this document.  An offer may only be made after you have received a Private Offering Memorandum concerning a Legion Partners Vehicle.  This document 

does not provide all information material to an investor’s decision to invest in a Legion Partners Vehicle, including, but not limited to, the risk factors.  This document should not be construed as investment advice and should be kept 

confidential.  This document may not be distributed without the prior written consent of Legion Partners Asset Management, LLC.  This document is for informational purposes only and does not constitute a solicitation to purchase interests in a 

Legion Partners Vehicle.  Prospective investors may not subscribe for interests in a Legion Partners Vehicle until they are determined to have met certain criteria described in the respective Vehicle's Private Offering Memorandum.  Prospective 

investors are advised to review the Private Offering Memorandum and consult their own advisors regarding any potential investment in a Legion Partners Vehicle. 

* Note these co-investments may depart from the industry standard definition of a co-investment project
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Legion Partners Performance Report

Beverly Hills, CA 90212
(530) 677-5420

PERFORMANCE VS BENCHMARKS PERFORMANCE OF $100,000 INVESTED IN COMPOSITE AT INCEPTION

FOR MORE INFORMATION PLEASE CONTACT

Ted White, Managing Director

twhite@legionpartners.com

(424) 253-1774
Legion Partners Asset Management, LLC

9401 Wilshire Blvd, Suite 705
David Katz, COO 
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Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2011 10.44% 29.80% 43.35% 2011 8.49% 23.23% 33.69%

2012 23.18% -0.80% -15.74% 28.02% 31.83% 2012 17.84% -1.48% -15.91% 24.06% 21.12%

2013 18.65% -3.19% 9.43% 14.57% 44.00% 2013 14.41% -2.12% 7.31% 11.57% 34.08%

2014 -4.42% 9.57% -1.93% 3.65% 6.45% 2014 -5.71% 8.31% -3.73% 1.71% 0.00%

2015 -2.94% 1.54% -6.19% 7.80% -0.32% 2015 -2.93% 0.62% -7.21% 5.54% -4.34%

2016 6.19% -5.07% 9.18% 5.48% 16.09% 2016 5.17% -5.75% 7.84% 5.19% 12.44%

2017 0.08% 9.93% 10.27% 9.61% 32.97% 2017 -0.61% 9.21% 9.80% 8.66% 29.52%

1
 A dollar weighted gross composite including completed co-investments in CRI and TKR, RCMT and Legion Partners

2
 A dollar weighted net composite including completed co-investments in CRI and TKR, RCMT and Legion Partners

Special Opportunities LP III, IV and VI; and ongoing Legion Vehicles (Legion Partners, L.P. I; Legion Partners Special Special Opportunities LP III, IV and VI; and ongoing Legion Vehicles (Legion Partners, L.P. I; Legion Partners Special

Opportunities, L.P. I; Legion Partners, L.P. II; and Legion Partners Special Opportunities, L.P. II, V, VII and VIII); returns are Opportunities, L.P. I; Legion Partners, L.P. II; and Legion Partners Special Opportunities, L.P. II, V, VII and VIII); returns

gross of all fees and only include trading commissions; see Notes and Disclosures are net of all fund related expenses, and include an assumed 2% management fee and 20% performance fee accrual

monthly for RCMT, CRI and TKR; see below for specific details on expense items in the Legion Funds

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2014 5.42% 16.89% -14.18% -6.77% -1.41% 2014 2.15% 14.58% -14.40% -7.94% -7.76%

2015 -0.37% 3.93% -9.53% 1.35% -5.06% 2015 -1.31% 3.06% -10.20% 0.11% -8.56%

2016 3.93% -4.26% 4.98% 7.85% 12.67% 2016 2.65% -5.18% 4.19% 7.18% 8.69%

2017 -2.34% 10.78% 12.14% 9.69% 33.08% 2017 -2.87% 10.28% 11.79% 9.00% 30.51%

3
 January 2, 2014 launch date (only $100,000 capital drawn); first trading day on 2/6/14; 

4
 January 2, 2014 launch date (only $100,000 capital drawn); first trading day on 2/6/14; expenses include mgmt fees,

returns are gross of all fees and only include trading commissions; see Notes and Disclosures accrued perf fees (15% with relative hurdle) and all other fund operating, research and trading expenses; fund org/legal

startup expenses accrued and amortized over 60 months from February 2014; high expense ratio in first three years as

vehicle scaled and from high management fee rate to fund operations (Seed Capital); see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2014 -3.27% -6.13% -9.21% 2014 -3.58% -6.61% -9.95%

2015 0.64% 3.39% -9.24% 1.77% -3.89% 2015 0.20% 2.90% -9.72% 1.29% -5.72%

2016 4.60% -6.32% 5.57% 9.46% 13.24% 2016 4.06% -6.71% 5.13% 8.96% 11.20%

2017 -2.87% 11.98% 15.12% 12.88% 41.33% 2017 -3.31% 11.48% 14.64% 10.66% 36.76%

5
 August 1, 2014 launch date; returns are gross of all fees and only include trading commissions;

6
 August 1, 2014 launch date; expenses include mgmt fees (1% for founders class), accrued perf fees (20% with 6%

see Notes and Disclosures annual hurdle) and all other fund operating, research and trading expenses (operating costs capped at 1% annualized);

fund org/legal startup expenses accrued and amortized over 60 months; see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2014 17.01% 27.42% 49.09% 2014 11.96% 24.33% 39.21%

2015 -10.68% 5.54% 3.39% 2.66% 0.05% 2015 -8.08% 3.99% 0.86% 0.44% -3.16%

2016 36.63% 11.97% 21.13% 2.96% 90.80% 2016 36.06% 11.46% 19.38% 4.09% 88.44%

2017 25.07% 3.73% -2.84% 0.17% 26.26% 2017 21.22% 3.42% -1.80% 0.30% 23.47%

7
 July 1, 2014 launch date; returns are gross of all fees and only include trading commissions;

8
 July 1, 2014 launch date; expenses include accrued perf fees (20% with relative hurdle thru 12/31/15;

includes 4 co-investments to-date, of which 3 have been exited; see Notes and Disclosures  15% with relative hurdle thereafter) and all other fund operating, research and trading expenses

(no management fees); fund org/legal startup expenses accrued and amortized over 60 months;

includes 4 co-investments to-date (3 exited); see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2015 6.99% 6.99% 2015 5.54% 5.54%

2016 32.41% -39.70% 10.60% 13.18% -0.05% 2016 26.12% -36.65% 10.14% 12.79% -0.75%

2017 -7.85% 72.38% 6.05% 19.29% 100.94% 2017 -8.23% 60.33% 5.04% 16.54% 80.12%

9
 December 14, 2015 launch date; returns are gross of all fees and only include trading commissions;

10
 December 14, 2015 launch date; expenses include mgmt fees (1%), accrued perf fees (20% with 6%

see Notes and Disclosures annual hurdle) and all other fund operating, research and trading expenses (operating costs capped

at about 1% annualized); fund org/legal startup costs expensed upfront; see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2016 -29.51% -23.18% -44.92% -70.17% 2016 -29.89% -23.66% -45.39% -70.77%

2017 -36.64% -83.27% -79.16% 7.81% -97.62% 2017 -37.32% -84.21% -80.85% 1.52% -98.08%

11
 April 5, 2016 launch date and 12/31/17 exit date; returns are gross of all fees and only

12
 April 5, 2016 launch date and 12/31/17 exit date; expenses include mgmt fees (1%), accrued perf fee (20%

include trading commissions; see Notes and Disclosures with 6% annual hurdle) and all other fund operating, research and trading expenses (operating costs capped

at about 1% annualized); fund org/legal startup costs expensed upfront; see Notes and Disclosures
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SPECIAL OPPORTUNITIES, L.P. II GROSS QUARTERLY PERFORMANCE  %
9

SPECIAL OPPORTUNITIES, L.P. II NET QUARTERLY PERFORMANCE  %
10

SPECIAL OPPORTUNITIES, L.P. III GROSS QUARTERLY PERFORMANCE  %
11

SPECIAL OPPORTUNITIES, L.P. III NET QUARTERLY PERFORMANCE  %
12

Legion Partners:  Performance of Active Composite Components

LEGION PARTNERS COMPOSITE GROSS QUARTERLY PERFORMANCE  %
1

LEGION PARTNERS COMPOSITE NET QUARTERLY PERFORMANCE  %
2

LEGION PARTNERS, L.P. I GROSS QUARTERLY PERFORMANCE  %
3

LEGION PARTNERS, L.P. I NET QUARTERLY PERFORMANCE  %
4

LEGION PARTNERS, L.P. II GROSS QUARTERLY PERFORMANCE  %
5

LEGION PARTNERS, L.P. II NET QUARTERLY PERFORMANCE  %
6

SPECIAL OPPORTUNITIES, L.P. I GROSS QUARTERLY PERFORMANCE  %
7

SPECIAL OPPORTUNITIES, L.P. I NET QUARTERLY PERFORMANCE  %
8



Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2016 9.26% 17.59% 18.40% 52.12% 2016 7.37% 14.13% 15.14% 41.10%

2017 6.52% 15.84% 35.11% 1.99% 70.03% 2017 5.38% 13.42% 30.47% 1.71% 58.60%

13
 June 1, 2016 launch date and 10/18/17 exit date; returns are gross of all fees and only

14
 June 1, 2016 launch date and 10/18/17 exit date; expenses include mgmt fees (1%), accrued perf fees (20%

include trading commissions; see Notes and Disclosures with 6% annual hurdle) and all other fund operating, research and trading expenses (operating costs capped

at about 1% annualized); fund org/legal startup costs expensed upfront; see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2017 35.78% 4.48% -2.84% 0.15% 38.03% 2017 28.52% 3.59% -2.58% 0.01% 29.70%

15
 January 30, 2017 launch date; returns are gross of all fees and only include trading commissions;

16
 January 30, 2017 launch date; expenses include mgmt fees (1%), accrued perf fees (20% with 6% annual

see Notes and Disclosures hurdle) and all other fund operating, research and trading expenses (operating costs capped at

about 1% annualized); fund org/legal startup costs expensed upfront; see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2017 0.64% 16.82% 8.44% 27.49% 2017 0.49% 13.39% 6.86% 21.76%

17
 June 7, 2017 launch date and 11/29/17 exit date; returns are gross of all fees and only

18
 June 7, 2017 launch date and 11/29/17 exit date; expenses include mgmt fees (1%), accrued perf fees (20%

include trading commissions; see Notes and Disclosures with 6% annual hurdle) and all other fund operating, research and trading expenses (operating costs capped

at about 1% annualized); fund org/legal startup costs expensed upfront; see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2017 15.68% 6.20% 22.86% 2017 12.40% 4.79% 17.78%

19
 July 31, 2017 launch date; returns are gross of all fees and only include trading commissions;

20
 July 31, 2017 launch date; expenses include mgmt fees (1%), accrued perf fees (20% with 6% annual

see Notes and Disclosures hurdle) and all other fund operating, research and trading expenses (all expenses paid monthly via additional

capital contributions); fund org/legal startup costs expensed upfront; see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2017 3.04% 3.04% 2017 2.42% 2.42%

21
 December 13, 2017 launch date; returns are gross of all fees and only include trading commissions;

22
 December 13, 2017 launch date; expenses include mgmt fees (1%), accrued perf fees (20% with 6% annual

see Notes and Disclosures hurdle) and all other fund operating, research and trading expenses (operating costs capped at

about 1% annualized); fund org/legal startup costs expensed upfront; see Notes and Disclosures

Year Q1 Q2 Q3 Q4 Year Year Q1 Q2 Q3 Q4 Year

2011 4.15% 4.15% 2011 3.58% 3.58%

2012 5.57% -1.04% -0.36% 10.30% 14.82% 2012 4.26% -1.19% -0.68% 7.91% 10.42%

2013 15.52% -9.01% 9.43% 14.57% 31.79% 2013 12.43% -7.69% 7.31% 11.57% 24.26%

2014 -3.29% -5.39% 18.01% 17.55% 26.94% 2014 -3.07% -4.84% 14.41% 14.34% 20.67%

2015 -3.84% -13.90% -11.09% 26.70% -6.74% 2015 -3.45% -16.12% -11.24% 23.96% -10.89%

2016 -2.98% -1.60% 23.19% -3.56% 13.42% 2016 -2.71% -1.85% 20.92% -3.54% 11.38%

2017 -21.77% 5.04% 10.99% 16.12% 5.90% 2017 -20.51% 4.64% 9.95% 14.81% 5.00%

23
 November 1, 2011 launch date and 11/14/17 exit date; returns are gross of all fees

24
 November 1, 2011 launch date and 11/14/17 exit date; expenses include trading commissions,

and only include trading commissions; see Notes and Disclosures a 2% mgmt fee, accrued perf fees (20%) and consultant fees, retro-active per

new agreement, back to launch date through September 2015; see Notes and Disclosures

RCMT CO-INVESTMENT GROSS QUARTERLY PERFORMANCE  %
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RCMT CO-INVESTMENT NET QUARTERLY PERFORMANCE  %
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SPECIAL OPPORTUNITIES, L.P. IV GROSS QUARTERLY PERFORMANCE  %
13

SPECIAL OPPORTUNITIES, L.P. IV NET QUARTERLY PERFORMANCE  %
14

SPECIAL OPPORTUNITIES, L.P. V GROSS QUARTERLY PERFORMANCE  %
15

SPECIAL OPPORTUNITIES, L.P. VII NET QUARTERLY PERFORMANCE  %
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SPECIAL OPPORTUNITIES, L.P. VII GROSS QUARTERLY PERFORMANCE  %
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SPECIAL OPPORTUNITIES, L.P. VIII GROSS QUARTERLY PERFORMANCE  %
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SPECIAL OPPORTUNITIES, L.P. VIII NET QUARTERLY PERFORMANCE  %
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SPECIAL OPPORTUNITIES, L.P. VI NET QUARTERLY PERFORMANCE  %
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SPECIAL OPPORTUNITIES, L.P. V NET QUARTERLY PERFORMANCE  %
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